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While diversification is often touted as the key tenet of successful investing, it can be 
a challenge for some investors to achieve a balanced, diversified allocation on their 
own. Majedie Investments takes some of the heavy lifting out of this process by itself 
investing in six sub-funds, with the aim of achieving both capital growth and income.

Over the last few years, MAJE’s decision to be overweight towards the UK has caught 
a lot of investors’ attention, given that many investors have fled UK markets due to 
the much-discussed uncertainty over Brexit. However, this overweight is a deliberate 
reflection of the highly active, stock-specific investment approach that the trust’s sub-
funds employ - an approach which has a proven track record.

The trust invests in two UK funds, the Majedie UK Equity Fund and the Majedie UK 
Income Fund, run by a highly-experienced team of analysts at active management 
boutique Majedie Asset Management - giving investors access to two investment 
propositions for the price of one.

Both funds look at the attributes of specific companies when choosing what in the UK 
to invest in, with a view that the UK’s economy remains relatively resilient. Here, we 
highlight some of the key opportunities their managers have uncovered.

Majedie UK Equity Fund
When we spoke to manager Imran Sattar - one of a three-strong team of lead 
managers on the fund - he highlighted that the momentum in the market has been 
chasing bond-like equities, leaving opportunities for investors willing to be more 
flexible.

His team focuses on finding interesting investments, either those that are well-
run, with a strong market positioning and offering self-help or those in industries 
experiencing structural tailwinds - although, there is crossover between the two 
types.

Tesco is a primary example of the self-help narrative. The company was previously 
poorly run and partly as a result had a poor balance sheet, which was eventually 
reflected in its share price collapse a few years ago. Since then, a new management 
team has refocused the company and strengthened the balance sheet, with the stock 
now seeing some serious momentum behind it.

Electrocomponents is an example of the latter variety. The Oxford-based electronics 
distributor operates in a market where customers are increasingly seeking 
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consolidation of their supply chains - with consequent 
opportunities for larger operators like Electrocomponents 
able to meet this demand. However, the company is also 
four years into a transformation programme, led by what 
the Majedie team describes as a ‘grade A’ management 
team, which has seen a steady improvement in margins 
and in customer loyalty, as exhibited by its Net Promoter 
Score (NPS).

Indeed, the team believes that it is clever CEOs that create 
value for shareholders, and they place as much emphasis 
on meeting managers (and their competitors) as they do on 
finances.

The team is also unusual in its confidence in taking 
significant strategic decisions - such as its allocation to 
gold. Imran explained that the macroeconomic, industry-
specific and policy tailwinds for the gold market have built 
a compelling investment picture, one borne out by key 
holding Barrick Gold, which has seen joint ventures and 
mergers significantly improve its balance sheet and cash 
flow.

Majedie UK Income Fund
In seeking a premium yield ahead of inflation, the 
managers of the Majedie UK Income Fund focus on 
investing in growing businesses, which they think the 
market as a whole is overlooking.

When we spoke to lead manager Mark Wharrier, he 
described the income market as backward-looking and 
emphasised the fund’s differentiation in light of this. 
In particular, the team avoids many of the ‘traditional’ 
sources of income where organic drivers are not 
immediately apparent, such as utilities, consumer staples, 
telecoms, housebuilders, real estate and tobacco.

They are also avoiding UK companies that are over-reliant 
on the UK consumer, instead preferring companies focused 
on the business market. In general, the team looks to have 
diverse sources of yield, across geographies and sectors.

Instead, they focus on high-quality businesses that are 
not valued as such, for example Travis Perkins. Mark told 
us that the core Travis Perkins business has remained 
strong, but several subsidiary ventures had weakened 
the investment case over time. The current management 
has worked on reversing some of these previous poor 
decisions, turning the prospects for the company around.

This emphasis on management actions is something 
shared with the equity team, with Mark saying that 
automation in the investment market has actually given 

more opportunity for those employing human skill to the 
problem of sourcing yield.

The ‘icing on the cake’ for the team is the current wave of 
takeover activity in the UK. In fact, Mark argues that the 
current wave of takeovers is the early stage, where private 
equity buys asset-backed businesses. He suggests that 
corporate-on-corporate takeovers tend to follow on from 
these, so this tailwind for the fund has only just begun to 
bear fruit.
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